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Business Information

Overview (Purpose of the Position)

As the Sales Planning Manager / Sr. Analyst , control the sales budgets and
results of the whole department plan sales measures and make issues clear and
propose points for improvement from sales planning perspective in order to
contribute to the sales increase of NUE while exercising leadership in the group.

Work with Finance and Marketing to control product PL as well as account PL.

Key Responsibilities
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Skills and Experiences

Basic knowledge and experience about Japanese business and video
/music packaging industry

Sales Planning experience in manufacturing industry

Management skill

PC skills (Excel, Word, PPT. Access)

Interdepartmental coordination skill

Business communication skills (Japanese, English, and presentation skills)

Unique attributes of the Job / Personal Characteristics

Strategy planning ability, multifaceted perspective



e Logical thinking

¢ Problem-solving ability

e Aggregation / statistical analysis ability
e Budget and PL management

e Flexibility, leadership and Ownership
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